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(iii) Rip o r t e d  h ig h  p r i c e  o f  g a »  stoveb

SHRI K. LAKKAPPA (TumturX-- 
Sir, a large number of manufactaiet» « i  
gas stoves are adopting a novet m zlbodi 
to push the sales of their high. They 
which are priced rather high. They 
are offe.lng incentive to the dealers oft 
(h; liquified peiroleum gas stoves from •  
Wfriat watch to a iwo week free trip to iht 
l/tiited Suites. The customers are cocroetfi 
into buying a particular eiper&ive sutwl- 
from the dealer and due to which the 
dealers are selling 0nly those stoves by 
which they are getting maximum ean®- 
misslon The price of each gas stoie? 
is sky-rocketing and there is no contraE 
on the price of the gas stove. Due fc> 
this dealer1 manufacturar mainpulatkm, t&a 
generSl puhTic and cusTomers of the gas. 
wovcs are suffering at large.

A study of the doubel burner hot pfetes- 
which are common in the market «3£  
vhow that there is practically no difference, 
between one manufacturer and another 
in the thermal efficiency, lasting values- 
arc the looks of the LP gas sloven bat 
the prices charged 10 the consumers varS' 
considerably.

A consumer who is waiting for a long: 
years to get the stove is easily influence® 
into buying most expensive gas s’.ove fro*** 
the dealer. Therefore, the dealers in-
terest in canvasing a more expensive bat: 
plate is very evident because of the pricer 
percentage commission formula.

Originally, the formula was evolved* 
by oil companies in early 1970. The- 
Indian Oil Corporation particularly tncdr 
to strictly scrutinise and approve tike: 
quality and the price of the stove to* 
prevent this exploitation. No manufac-
turer unilaleraly increased the prioe «C 
LP gas »toves and this was dotte by the?
oil companies to protect the interst o f  
the consumer. Today, when there ii jrt* 
derth of manufacturers to fulfil the totaO 
requirement of the entire country fnr


